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will be available in 23 languages.

“We appreciate the Ontario government’s 
work to develop a standard lease,” 
said Geordie Dent, Executive Director 
of the Federation of Metro Tenants’ 
Associations. “The standard lease 
will help protect tenants by providing 
clarity around their rights. It is easy to 
understand and will eliminate much 
of the confusion we have seen in the 
past around residential tenancies.”

In an update from FRPO to its members, 
President and CEO, Jim Murphy, wrote: 
“The [Feb 7th] announcement  follows 
several consultation sessions and drafts 
in which FRPO provided feedback. We 
were adamant that additional items, 
such as parking or insurance, be able 
to be included in the lease. We are 
pleased an “additional items” section 
has been included as reflected in 
Section 15. We are also pleased to see 
that the issue of smoking is addressed 
in Section 10 with an option for 
landlords to request tenants not smoke.”

In addition, FRPO will be working 
with the province to host member 
webinar information sessions, 
and will update members when 
these sessions are finalized. 

For more information, visit FRPO’s 
website at www.frpo.org 

Visit Canadian Apartment Magazine 
to access the article: 

 www.reminetwork.com/canadian-
apartment-magazine/

Ontario is introducing a new standard 
lease that will be mandatory for 
private residential leases signed 
on or after April 30, 2018, including 
tenancies in single and semi-detached 
houses, apartment buildings, rented 
condominiums and secondary units 
(such as basement apartments).

Currently there is no standardized form 
for rental agreements between landlords 
and tenants in Ontario. The new lease 
form is written in plain language and is 
templated to capture basic information, 
such as names and addresses, the total 
rent, due date, and any rules or terms 
about the rental unit or building. It also 
outlines the rights and responsibilities 
of both tenants and landlords, and 
explains what can (and cannot) be 
included in a lease. For example, 
landlords cannot ban guests or pets.

“Renters told us that their leases were 
often confusing and contained illegal 
terms,” said Peter Milczyn, Minister 
of Housing and Minister Responsible 
for the Poverty Reduction Strategy. 
“Landlords, especially smaller ones, say 
a standard template makes it easier for 
them to do business. The new form we 
developed helps balance the interests 
and responsibilities of both parties.”

While the form does not apply to 
most social and supportive housing, 
retirement and nursing homes, 
mobile home parks and land lease 
communities, or commercial properties, 
the government says it is planning to 
develop separate standard leases to 
address the unique needs of other types 
of residential tenancies. Beginning 
April 30, 2018, a standard lease guide 
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Last month, FRPO and GTAA 
hosted their annual CMHC 
Rental Market Survey Breakfast 
in Toronto. While some of the 
content in their survey’s findings 
were discussed in our previous 
newsletter, there were a couple 
of items I found fascinating while 
listening to Ted Tsiakopoulos’ talk. 

The first was that while we have been 
seeing historically low vacancy rates 
throughout the province of Ontario, 
the indicators seem to predict that 
there is still more room to fall even 
lower. Some of the key factors 
causing this is the demand for less 
expensive housing by the millennial 
generation and a steady influx 
of immigrants coming to Ontario. 

It was also noted that amongst 
the major geographical sections in 
Southern Ontario, the eastern region 
was emerging as one of the tightest 
markets for vacancies. Cities like 
Kingston and Peterborough were 
experiencing lower vacancy rates in 
2017 than larger rental markets such 
as Hamilton, London, and Ottawa.

As the spring weather emerges and 
change is in the air, perhaps you are 
considering selling your multi-unit 
residential property. If so, my team 
of apartment professionals would 
be happy to assist you in evaluating 
your property and helping you to 
achieve the results you are looking 
for. Please give us a call anytime!

 
- Danny Iannuzziello

I hope the first few 
months of 2018 have 
been kind to you! It’s 
hard to believe we 
are moving into the 
second quarter of the 
year already.

DANNY’S CORNER
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Considerations When Selling an Apartment Building 
When it comes to selling your apartment building, there are 
many things to consider. The most important, however, is which 
brokerage firm you will choose to represent your interests and 
generate the right potential buyers. The following is a general 
guideline for choosing the right brokerage firm for you.

 1) Go with Experience
Real Estate markets change from year to year, even from month 
to month. When dealing with a brokerage, you need to find 
the delicate balance of experience coupled with the up-to-
date understanding of today’s current marketplace and trends. 
Experience alone will fail to provide you with strategies that will 
apply to current trends in the industry. On the other hand, a 
brokerage that lacks experience will not be able to accurately 
predict and prepare for upcoming trends.

 2) Look Out for Number One
Above all else, the brokerage you choose should look after 
your interests and work hard knowing that they have your trust, 
confidence and commitment. Your brokerage should ultimately 
be looking to serve your needs throughout the process of selling.

 3) Take the Right Approach
Some brokerages focus on the approach of “Bring Me an Offer”. 
While multiple offers can be beneficial, finding the right buyer 
with the right offer is the most crucial element in working with a 
brokerage. A good brokerage will bring the right people to the 
table to help you sell your building.

 4) Know Your Value
Many brokerages waste valuable time and resources hoping to 
pinpoint the market value for your building. The right brokerage, 
however, will have the knowledge and experience to provide 
an accurate opinion of value prior to even listing your building. 
Knowing what your building is worth will help you get the right 
return on your investment.

5) Exposure is Key
Marketing your property is not just a matter of using one or two 
forms of communication to blanket the market in hopes of 
finding potential buyers. To properly market your property, the right 
brokerage will utilize what is called “target marketing”. Having 
access to multiple forms of communication, your brokerage 
should identify the best strategy to reach all buyers in the 

apartment building industry directly, resulting in you getting the 
most efficient marketing results.

 6) Knowing the Buyers
Your ideal brokerage is connected not only to you but also to a 
network of current buyers. When you are ready for your property 
to be listed, your brokerage should already have contacts with 
potential buyers and know who would be the right fit for your 
building.

 7) Real Estate Networking
Along with knowledge of current buyers, a brokerage should 
have already established relationships with other companies in 
the industry - appraisers, environmental and structural inspectors, 
financial institutions, etc. Having an established network of industry 
professionals can assist you in bringing your transaction to a 
quicker close.

8) Beyond the Offer
Many real estate transactions fail at the most crucial stage... 
the due diligence process. Having a brokerage that engages in 
a thorough due diligence process ensures that your building’s 
information is verified for the buyer and your transaction closes 
smoothly and promptly.

 9) Get What You Pay For
Whether you are paying a low or high commission fee to the 
brokerage of your choice, you need to be confident in the level 
of service you received. The right brokerage will be dedicated to 
providing the ultimate service for the  
commission fees you pay.

The Bottom Line
When all is said and done, the most important element in dealing 
with a brokerage is achieving top dollar for your apartment 
building. Finding the right brokerage -one that fulfills the above 
criteria - ensures that you will walk away from your transaction 
with the confidence that you have received exceptional service, 
maximum exposure, hassle-free processes, and the financial 
results you had planned for.

 Skyview Realty is THAT Brokerage!



PROPERTIES CURRENTLY OFFERED FOR SALE

VIEW OUR FULL LISTINGS WITH PROPERTY DETAILS AT WWW.SKYVIEWREALTY.COM

FULLY RENOVATED 

APT UNIT

SEPARATE 

HYDRO METERS

Principals Only Please

HAMILTON

• Asking $1,979,000
• 8 residential units fully 

renovated plus 2 commercial 
units

• In close proximity to proposed 
Light Rail Transit Station

• All tenants pay their own hydro
• Approx. $375,000 spent on the 

property within past 3 years
• New boiler & hot water tanks 

2015 

• 8 x One Bedrooms 
2 x Commercial Stores

• 5.0% CAP Rate
• 7.0% R.O.I.
• Existing 1st mtg with 

2 years remaining on 
term can be assumed or 
dismissed, vendor open 
to VTB

• Cap rate based on 
projected rent for 1 comm 
unit & 2 garages which 
are currently vacant

8 Suites and 2 Comm. 

NEAR

THUNDER BAY
AFFORDABLE

INVESTMENT

Principals Only Please

RED ROCK

• Asking $795,000
• Asking $46,765 per Suite
• Well Maintained Property; 

Excellent Superintendent on 
Site

• About 50% of Units Have New 
Carpeting in Last 5 Years

• Hallways Painted; Carpets & 
Flooring in Common Areas 
Replaced

• Tenants Pay Their Own Hydro

• 3 x 1-Bed 
12 x 2-Bed 
2 x 3 Bed

• Approx. 1.49 Acre Lot 
Area; 281.66” Frontage; 
Irregular

• Quiet Small Town 
Atmosphere with Great 
Quality of Life & Sense of    
Community

• Treat Financing as Clear

17 Suites
• Asking $3,750,000
• Asking $40,323 per Suite
• Located along Lundy’s Lane, 

only 10 minute drive from 
Clifton Hill

• Currently operates as student 
housing during off-peak tourism 
season

• Capital Items in Good Condition
• Ample Surface Parking plus 

Outdoor Pool

• 91 x Motel Room 
1 x Office 
1 x Owner’s Suite (3 bed) 
1 x Apartment (2 bed) 
1 x Wedding Chapel

• May be able to develop 
unused basement space 
for additonal revenue/
amenities

• Rooms could use design 
renovations for greater 
income

• Treat financing as clear

NIAGARA FALLS

NORTH OSHAWA 

LOCATION

TURN KEY 

INVESTMENT

Principals Only Please

OSHAWA

• Asking $1,695,000
• Asking $188,333 per suite
• Located in a residential 

neighbourhood in North 
Oshawa

• University of Ontario Institute 
of Technology and Durham 
College located approximately 
7km from property

• Entire building perimeter 
waterproofed including new 
weeping tile in 2017

• 1 x One Bedrooms 
8 x Two Bedrooms

• New roof in 2015
• Possibility to convert 

tenants to their own 
hydro on turnover

• 4.5% CAP Rate
• 10% R.O.I.
• Treat financing as 

clear

9 Suites

ATTRACTIVE 

CAP RATE
VALUE ADD 

OPPORTUNITY

Principals Only Please

OWEN SOUND

• Asking $995,000
• Asking $66,333 per Suite
• Located in the Heart of 

Downtown Owen Sound
• Vacant Commercial/Retail 

Units have not been Included in 
Calculation of Gross Income

• Property may Require Additional 
Upgrades and Capital in Order 
to Maximize Potential

• Potential Upside in Rent  
upon Unit Turnover

• 1 x Bachelor 
7 x One Bedrooms 
1 x Two Bedrooms 
6 x Commercial/Retail

• Property can be purchased 
together with 950-956 2nd 
Ave East or Separately

• 7.5% CAP Rate 19.6% 
R.O.I.

• Treat Financing as Clear -  
Purchaser to Arrange 
Financing

9 Suites + 6 Comm.
• Asking $695,000
• Asking $99,286 per Suite
• Located in the Heart of  

Downtown Owen Sound
• Various Amenities located within 

Walking Distance
• Vacant Commercial/Retail Unit  

has not been Included in  
Calculation of Gross Income

• Property may Require Additional 
Upgrades and Capital in Order 
to Maximize Potential

• 1 x Jr. 1 Bedroom 
2 x One Bedrooms 
2 x Two Bedrooms 
2 x Commercial/Retail

• Property can be purchased 
together with 261-281 9th St 
East or Separately

• Small Separate Lot included 
in sale, Currently used for 
parking

• 6.9% CAP Rate 17.1% R.O.I.
• Treat Financing as Clear -  

Purchaser to arrange 
financing

OWEN SOUND

Principals Only Please

VALUE ADD 

OPPORTUNITY

5 Suites + 2 Comm.

ATTRACTIVE 

CAP RATE

Principals Only Please

EXTRA SPACE 

TO DEVELOP

93 Motel Rooms

TREAT AS 
CLEAR

GREAT 

LOCATION

Principals Only Please

HAMILTON

60 Suites
• This property is being 

offered to the market in a 
bid submission process

• Information package 
to be provided upon 
signing of a confidentiality 
agreement

• Located on Hamilton 
Mountain close to 
hospital and public transit

• Hot water gas boilers and 
roof replaced over last 
decade!

• 8 x Bachelor 
23 x One Bedrooms 
29 x Two Bedrooms

• Good upside in rents on 
turnover

• Potential to add 1-2 units 
with use of spare space

• Additional revenues from 
Hospital Staff Parking

• Treat financing as clear

PRICE 

REDUCED
50% OF UNITS 

RENOVATED

Principals Only Please

HAMILTON

• Asking $2,400,000
• Asking $109,091 per Suite
• Approximately 50% of the 

Units have been Extensively  
Renovated with New Kitchens 
and Baths, etc.

• Owner has Maintained Vintage 
Appearance to the Building 
Exuding Old World Charm and 
Pride of Ownership

• Roof New in 2015
• Fire Shutters Installed in 2015

• 6 x Bachelor 
10 x One Bedrooms 
6 x Two Bedrooms

• Tenants Separately Metered 
and Pay for their own Hydro

• LED Lighting in Common 
Areas

• Balconies Reconditioned 
with Railings & Decking

• Ex. 1st & 2nd Mortgage  
(People’s Trust) can be  
Assumed

• VTB option available

22 Suites
• Property is Not Priced
• Property Fronts on Eglinton  

Avenue West near Keele St
• Clean, Very Well Kept Property  

with Good Tenants 
• Low Current Rents; Excellent  

Upside on Turnover of Tenants
• Newer High Efficiency Heating  

System Approx. 3 Years Old
• Flat Tar & Gravel Roof Approx.  

5 Years Old

• 3xBach, 1xJr 1 Beds, 
20x1 Bed

• Four Storey Walk-Up
• Seller Reserves Right to 

Refuse Any and All Offers
• Inspections by Appointment 

Only; Inspection Dates will 
be Provided to Interested 
Parties 

• Treat Financing as Clear.  
No VTB Option Available.

TORONTO

Principals Only Please

EXCELLENT
UPSIDESTEPS TO 

NEW LRT!

24 Suites

CLOSE TO 

TOURISM AREA
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MULTI-UNIT RESIDENTIAL - RECENT TRANSACTIONS
2185 Lawrence Ave E, Scarborough Nov. 1, 2017 142 Suites @ $176,056 $25,000,000

86 Cedar St S, Kitchener Nov. 15, 2017 76 Suites @ $126,316 $9,600,000

24 Forest Manor Rd, North York Nov. 16, 2017 128 Suites @ $275,291 $35,237,200

220 Ashland Ave, London Nov. 20, 2017 24 Suites @ $86,250 $2,070,000

1848 Jane St, Metro Toronto Nov. 30, 2017 21 Suites @ $178,095 $3,740,000

718 Lawrence Rd, Hamilton Dec. 1, 2017 55 Suites @ $109,091 $6,000,000

2548 Kipling Ave, Etobicoke Dec. 5, 2017 153 Suites @ $215,686 $33,000,000

34 Heydon Park Rd, Toronto Dec. 5, 2017 31 Suites @ $200,000 $6,200,000

201 Erb St W, Waterloo Dec. 7, 2017 46 Suites @ $136,757 $6,290,831

14 Leacrest Ct, Kitchener Dec. 7, 2017 26 Suites @ $101,561 $2,640,583

24-28 Helen Ave, Brantford Dec. 8, 2017 284 Suites @ $98,944 $28,100,000

255 Malaga Rd, Oshawa Dec. 11, 2017 15 Suites @ $121,667 $1,825,000

4 & 9 Crown Hill Pl, 34 Riverwood Pkwy, Etobicoke Dec. 14, 2017 127 Suites @ $227,559 $28,900,000

237 Mohawk Rd E, Hamilton Dec. 18, 2017 17 Suites @ $110,588 $1,880,000

2 & 4 Edith Ct, Flamborough Jan. 5, 2018 93 Suites @ $125,000 $11,625,000

39, 47-49 Riverwood Pkwy, Etobicoke Jan. 23, 2018 44 Suites @ $186,163 $8,191,181

SOURCE: Realtrack Inc.    www.realtrack.com    1-877-962-9033


